Financial asset ownership is important for a large number of scholarly and practical reasons including for understanding saving propensities, risk taking, personal financial strategies, inequality, the flow of funds across national borders, and organizational marketing strategies.
Introduction
Understanding trends in the ownership of various financial assets is critical for a large number of scholarly and practical reasons. Knowing who owns assets such as stocks, mutual funds, bank accounts, and retirement accounts provides information about why there are large variations in saving propensities and risk taking across households, and how these affect differences in well-being across nations (Bajtelsmit and VanDerhei 1997; Guseva and Rona-Ta 2001) . Financial asset ownership also provides important information about patterns of inequality; wealth inequality is particularly extreme in most developed countries, and financial asset ownership is essential to understanding cross-household variations in net worth (Taylor 2013; Wolff 2010) . Financial asset ownership is critical to personal finance and investing: these relatively liquid assets typically account for the majority of the portfolios of high net worth individuals and can be used effectively to create more wealth through effective investing. For the less wealthy, financial assets provide a buffer against financial emergencies that can otherwise lead to enormous personal loss. Patterns in financial asset ownership also provide information about global flows of funds and cross-national investing because, unlike the ownership real assets (e.g., housing, real estate), financial asset ownership can occur outside the owner's country of residence (Shen and Lee 2006, Lee 2005) . Moreover, organizations such as banks and investment firms are concerned about the types of people who own financial assets because it can allow them to target marketing, customer service, and other management functions more efficiently (Mizruchi and Stearns 1994) . Despite the importance of financial asset ownership, we know very little about trends across groups in this behavior.
Chinese and Indian immigrants to the United States are large, growing, and diverse groups who are rapidly beginning to comprise a large portion of the U.S. population and whose unique financial asset ownership patterns offer insight into the factors that contribute to crossgroup differences in this important behavior. Since the U.S. implemented immigration reforms in 1965, Asians have grown from 1% to 6% of the country's population. In 2009, Asian Americans surpassed Latinos as the fastest growing immigrant group (Pew Research Center 2012) . The growth in the Asian population has increased recently, and this change was driven largely by Chinese and Indian immigrants (Walters and Trevelyan 2011 Wadwa et al. 2007 ). There is also preliminary evidence that suggests Chinese and Indian immigrants to the U.S. have high levels of overall wealth fueled partly by uniquely high propensities to own financial assets (Hao 2007) . Previous research on immigrant attainment focuses are large numbers of immigrant groups and tends to make general claims about the relative ranking of these groups. Moreover, previous studies of immigrant wealth are rare, and none has provided an in-depth exploration of the financial assets of Chinese and Indian Americans.
This article fills this gap by exploring how Chinese and Indian immigrants to the United States own financial assets; I compare their asset ownership to that of native whites and blacks and to other immigrants in order to identify how they contrast with multiple other groups. I examine ownership of all financial assets, and I look more closely at the ownership of stocks and mutual funds, interest-earning bank accounts, Individual Retirement and Keogh accounts, and whole life insurance (i.e., life insurance with some investment value). I also study how various other demographic traits (e.g., age, tenure in the United States, education, and family traits) are associated with financial asset ownership for these groups. I use data from the United States Census Bureau's Survey of Income and Program Participation (SIPP) to study these questions.
SIPP data are widely regarded as among the best estimates of household-level wealth ownership that also includes information on ethnicity and country of birth. My findings show that Chinese and Indian immigrants to the U.S. are, indeed, unique in their ownership of financial assets.
These groups are highly likely to own all types of financial assets and to hold large values in their accounts. Importantly, both the likelihood and amount owned increase with age, tenure in the U.S., and education. However, there are important differences across Chinese immigrants (i.e. between those from Mainland China and those from Hong Kong/Taiwan) and between Chinese and Indian immigrants.
Factors Influencing Financial Asset Ownership
Tenure in the United States: the association between tenure in the host country and attainment is a source of much of the controversy underlying in the immigration literature, and unique tenure-wealth patterns for Chinese and Indian immigrants to the U.S. have the potential to shed some light on how tenure functions. The number of years an immigrant has spent in the host country is an indicator of the amount of time the person has had to adapt to conditions in the new context; this suggests that tenure should be strongly and positively associated with attainment.
However, some groups do not attain expected levels of income, education, and wealth after time in the host country; and this has led to debate among immigration scholars (Alba and Nee 2003; Haller, Portes and Lynch 2011) . The focus of this literature tends to be on the role that host country conditions-the context of reception-play in facilitating attainment, but tenure since immigration also provides critical information about the context under which both emigration and immigration occurred. Indeed, the context under which immigrants leave the home country-the emigration context-is arguably critical to their long-term well-being. Various waves of Chinese and Indian immigrants have migrated under varying and rapidly-changing social and economic conditions and have met with notably different contexts of reception that, together, are likely to be associated with their wealth ownership in the U.S.. It is useful to think of three broad waves that represent changes in both home and host country context. First, those who migrated more than 25 years ago (before 1989) left a context that was still developing, urbanizing, industrializing, and otherwise developing economically. Second, those who migrated between 11 and 25 years ago (1990) (1991) (1992) (1993) (1994) (1995) (1996) (1997) (1998) (1999) (2000) (2001) (2002) (2003) (2004) would have emigrated from and to contexts that were markedly different from earlier waves of immigrants. A third wave, roughly since 2004, includes immigrants who have left relatively well-developed home countries and have arrived to equally well-developed Chinese and Indian communities in the U.S.
Age: age is also likely to affect financial asset ownership as the life cycle hypothesis predicts (Modigliani 1992) . This hypothesis suggests that people spread consumption and saving over their lifetimes. For accumulated wealth, this implies that people save until they retire and dissave after; that is, wealth should grow until retirement then decline. The empirical evidence, however, suggests that wealth continues to grow after retirement for most people because of uncertainty about the timing of death and the bequest motive. Understanding how life cycle processes operate differently for Chinese and Indian immigrants compare to native U.S. residents may be able to shed light on this debate. Education: education is an important predictor of wealth ownership, including financial asset ownership, because it reflects human capital as well as social advantages. For immigrants to the U.S., education is also important because certain visa categories (e.g., employment visas) are restricted to immigrants with high educational attainment and professional experience. Less skilled immigrants with low educational attainment are more likely to enter the U.S. through family reunification or diversity visas or without documentation. Social networks are particularly important for these immigrants, as they distribute information about border crossing, migration destinations, and work opportunities, thus making contact with members of these networks a crucial aspect of undocumented immigration.
Differences between Chinese and Indian Immigrants to the U.S.: immigration research
typically focuses on large numbers of immigrant groups and makes broad comparisons across groups. By contrast, focusing on a small number of groups (e.g., Chinese and Indian immigrants) allows more detailed and nuanced comparison and exploration of processes underlying immigrant behavior. There are likely to be both similarities and differences between Chinese and Indian immigrants that will both offer important information about financial asset ownership.
Notably, there important differences in tenure, age, and education among members of these large groups that will affect their wealth ownership; much of these difference reflect historical differences in the immigration and selection process that began following the implementation of immigration reform in 1965. These differences also reflect more recent policy issues such as the groups that are targeted by U.S. visa regulations.
Research Methods
To study these processes empirically, I use data from the Survey of Income and Program and education in categories to capture the important break-points in the U.S. educational system (not a high school graduate, high school graduate, completed some college, has a college degree, has an advanced degree). In the regression models, I control for several other factors that are often associated with financial asset ownership including having a female-headed household, number of children, marital status, and region of residence in the U.S. I control for survey year to adjust for unusual events (e.g., stock values) that would affect all respondents.
Results
I first compared the demographic traits of Chinese and Indian immigrants to the U.S. with those of native whites, native blacks, and other immigrant groups. I found that Chinese and Indian immigrants in the SIPP sample were, indeed, unique in ways that are relevant to financial asset ownership. Chinese and Indian immigrants appeared to be slightly younger than native whites, although the difference is not statistically significant (see Table 1 ). More importantly, Chinese and Indian immigrants in this sample were considerably more educated on average than any of the other groups included in the table. For example, relatively high proportions of Chinese and Indian immigrants had advanced degrees: 29% of Mainland Chinese, 31% of those born in Hong Kong or Taiwan, and 44% of Asian Indian immigrants had advanced degrees. By contrast, only 10% of native whites and only 5% of native blacks had advanced degrees. This large difference reflects both self-selection into immigration (Feliciano 2005 ) and U.S. government preference for high-skilled immigrants that is reflected in immigration policies. Education levels for Chinese and Indian immigrants were higher than those of other immigrant groups, including immigrants from Mexico, Cuban, and other Latin American countries. This difference reflects the comparable difficulty immigrants from China and India have in immigrating to the U.S.
illegally: it is more difficult for Asian immigrants to cross the U.S. border without legal documentation than for immigrants from countries that are more geographically proximate.
( Table 1 about Mainland China, 43% had been in the U.S. fewer than 10 years, 30% had 11 to 25 years of tenure, and 23% had more than 25 years of tenure. Hong Kong and Taiwan immigrants had more moderate tenure lengths (43% had 11-25 years), and Indian immigrants tended to be more recent (52% had arrived within 20 years).
( Table 2 about here) These differences were reflected in important differences in financial asset ownership:
Chinese and Indian immigrants were more likely than other immigrants to own any financial assets and to own each of the particular classes of financial assets I studied (Table 2) . Moreover, for those who owned these financial assets, the median amount owned by Chinese and Indian immigrants was higher than for any other immigrant group. Indeed, Mainland Chinese immigrants had ownership rates and amounts that were comparable to those of native whites who have typically been considered the wealthiest racial or ethnic group in the U.S. (Keister 2014; Wolff 2010) ; even more noteworthy was that Hong Kong, Taiwan, and Indian immigrants owned amounts of financial assets that exceeded those of native whites. One extreme was Indian immigrants whose median total financial assets was $145,250 compared to only $82,826 for native whites.
( Table 3 about here) Next, I explored how median total financial assets owned varied by tenure in the U.S. (Figures 1 and 2) and found important patterns that very likely reflect differences in both the context under which people left their home countries and under which they entered the U.S. Figure 1 shows immigrant median total financial assets broken down by the amount of time the immigrant group has been in the U.S. (i.e., tenure). Figure 2 is a more conservative depiction of these patterns; it includes median total financial assets only for those who own some assets. For Mainland Chinese immigrants, financial asset ownership increases directly with tenure in the U.S.. That is, those with greater time in the U.S. had accumulated larger portfolios of financial assets. By contrast, for Hong Kong, Taiwanese, and Indian immigrants, those with more moderate levels of tenure (11-15 years) owned the largest amounts of financial assets. This is an important finding that reflects the types of people who were selected on in various waves of immigration; however, it also reflects the practice of younger immigrants bringing their parents to live with them, a practice that is common for Hong Kong, Taiwanese, and Indian immigrants.
This Figure also emphasizes that the financial assets owned by Hong Kong, Taiwanese, and Indian immigrants with more than 10 years of tenure in the U.S. far exceeded the assets held by other immigrants.
( Figure 1 and 2 about here) Next, I conducted multivariate analyses (Ordinary Least Squares regression) using total financial assets (logged) as the dependent variable in order to analyze the relative weight of race/nativity and other factors that are associated with financial asset ownership. I first ran a base model that includes only race and ethnicity; next I ran a second model that controls for tenure in the U.S. in order to ascertain that additional effect of this variable; finally, I ran a model that includes all race, tenure, age, education, and control variables. The omitted category is native blacks; I use this as the omitted category because native blacks have been shown to have consistently low asset ownership, making them a consistent-albeit unfortunate-group for comparison. I found that the patterns that were evident in the descriptive statistics hold in the multivariate analyses. In particular, immigrants from Mainland China owned more financial assets than native blacks and other immigrants in all models and more than native whites once tenure in the U.S. was controlled. Immigrants from Hong Kong, Taiwan, and India owned more financial assets than native blacks, native whites, and other immigrants in all models. The change in the size of the race/nativity variables relative to other variables in the models in Models 2 and 3 suggest that tenure, age, and the other control variables explain some of the effect of race and nativity on financial asset ownership, consistent with the patterns that emerged in the descriptive statistics (above).
( Table 4 about here) Finally, because stock ownership is an important component of total financial assets for understanding saving, risk taking, inequality, and the global flow of funds, I conducted a final multivariate analysis (Ordinary Least Squares regression) using the total amount of stocks owned (logged) as the dependent variable (see Table 5 ). I found that the pattern of results for stock ownership is identical to that of total financial asset ownership (Table 4 ). That is, immigrants from Mainland China owned more stocks than native blacks and other immigrants in all models and more than native whites once tenure in the U.S. was controlled. Immigrants from Hong Kong, Taiwan, and India owned more stocks than native blacks, native whites, and other immigrants in all models.
( Table 5 about here)
Conclusion
This paper studied how Chinese and Indian immigrants to the United States own financial assets; I compared their asset ownership to that of native whites and blacks and to other immigrants and investigated the ownership of total financial assets and various types of financial assets including stocks and mutual funds, interest-earning bank accounts, Individual Retirement and Keogh accounts, and whole life insurance. I focused on Chinese and Indian immigrants to the U.S. because these are two large and growing groups whose financial asset ownership is potentially unique in instructive ways. I used data from the United States Census Bureau's Survey of Income and Program Participation (SIPP) to study these issues. I found that these groups were highly likely to own all types of financial assets and to hold large values in their accounts, even though previous research pays little attention to their wealth ownership. My descriptive statistics showed that each of these groups hold rather large balances in their financial accounts, and my multivariate models showed that immigrants from Mainland China owned more total financial and more stocks than native blacks and other immigrants in all models and more than native whites once tenure in the U.S. was controlled. My multivariate models also showed that immigrants from Hong Kong, Taiwan, and India owned more total financial assets and more stocks than native blacks, native whites, and other immigrants in all models. These findings are relevant across a large number of academic disciplines and fields. Indeed, understanding who owns financial assets has implications for understanding financial planning, risk taking, and saving. Given the degree to which financial markets in the U.S. influence financial markets and financial well-being globally, these patterns also have implications for understanding well-being and inequality across the globe. Future research might usefully focus on how these patterns vary for membership of upper income and wealth groups (e.g., the one percent) given that most financial assets tend to be owned at the top of the income and wealth distributions. Future research might also explore how ethnicity is associated with membership in the one percent, a question that has not been explored previously but that will also continue to grow in importance as the wealth of Chinese and Indian immigrants to the U.S. grows. Standard errors in parentheses 3. Reference age is 25-39+, age below 25 omitted * p<0.05 ** p<0.01 *** p<0.001 4. Reference education is less than high school 1. Reference race/nativity is native blacks 5. Reference year is 2004 2. Reference tenure is whole life 6. Reference region is West Standard errors in parentheses 3. Reference age is 25-39+, age below 25 omitted * p<0.05 ** p<0.01 *** p<0.001 4. Reference education is less than high school 1. Reference race/nativity is native blacks 5. Reference year is 2004 2. Reference tenure is whole life 6. Reference region is West
